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DEVELOPMENTAL
ACTIVIT IES:   
APRIL-JULY

C O V E R  S T O R Y  

I n  t h i s   i s s u e :

CASH CROP:  MENTHA

Many farmers are resorting to grow 
menta crops as it is very profitable. We 
have introduced them to Paushak 
super for cultivation. 

DEVELOPMENTAL 
ACTIVITIES:APRIL-JULY 
Field visits had been organized aplenty 
to assist and familiarize farmers with 
our products.

INTERACTION WITH KEY 
DISTRIBUTORS AND 
CHANNEL PARTNERS
A series of promising meetings have 
been held.

FIELDS OF EMERALD
It's that time of the year again. Farmers
magically and tirelessly sow new life in their
emerald fields to feed our ever growing
population of hungry mouths.  
They rely greatly on the approaching rain
clouds to breathe life to their thirsting fields.
Their prayers are finally heard and the rain
comes with great gusto to work its divine
magic on the soil. 
 
We at Krishaj feel invigorated with the coming
of the monsoon; our spirits renewed as we
work hard to bring a smile on our farmer's
faces as we celebrate the coming of the
monsoons with them.
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SPEAK UP-TAKING A BIG LEAP 
TOWARDS TRANSPARENCY!

Last year KREPL introduced Speak Up initiative for all its 

employees. This initiative was rolled out with a vision to 

build along a culture of transparency and parity across all 

levels and departments in the organization. The requests 

received through this platform goes through 3 levels of 

inter-mediation starting from the dedicated 3rd party team, 

followed by concerned department and finally to the senior 

management. Though received hesitatingly in beginning by 

the employees, this initiative has gained momentum in past 

6 months with more than 10 grievances received and 

successfully addressed. Mr. Rajesh Agarwal, Executive 

Director of KREPL feels excited about this initiative and says 

“As an organization, we are steadily trying to build a culture 

where each and every employee feels respected and 

delighted while being associated with us; initiatives like 

Speak Up are milestones towards achieving our vision”. 

KREPL would like to appreciate each and everyone in the 

organization who showed a brave face and came up with 

their grievances and suggestions through this platform. 

Speak Up…We are listening…   

 

Email- speakup@krepl.in 

The Sankalp Team in Punjab 
had organized the distribution 
of Sweet/Cold Water Chabeel 
during the hot scorching 
summer weather this Chabeel 
day (when Sikhs remember 
the martyrdom of Guru Arjun 
Dev Ji). This event was held 
outside our stores in the main 
mandi areas. It was a great 
experience serving the public 
and we also discussed with 
farmers about our stores 
creating goodwill in the 
market. 

FOUGHT HEAT WITH ARRANGING CHABEEL
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SANKALP TRAINING: NEW STORES

Before the opening of new stores, 

training sessions were organized in 

the states of MP, Punjab and Haryana. 

These sessions are 10 days interactive 

program divided into 3 sections. First, 

the personal development program 

in which the trainees are taught 

different concepts like their role and 

responsibility at the store, concept of 

retail stores, selling and public 

speaking skills. Second, part of the 

training includes product training. 

Sankalp stores contain a variety of 

products and each member working 

at the stores needs to have complete 

knowledge about it. Third, part of the 

training is the financial skills in which 

trainees are taught how to operate 

the system maintain records and 

work on the billing process.

CASH CROP: MENTHA

Mentha is becoming a cash crop in many parts of UP like 

Barabanki, Lucknow, Sitapur, Hardoi etc. Due to its very 

high support price of 1400 - 1500 / litre for mentha oil, 

farmers nowadays are choosing this crop with utmost 

care. 

 

We are promoting Paushak super in mentha from last 2 - 3 

years and this year we deployed all our forces on Paushak. 

WE HAVE SO FAR SOLD 25KL PAUSHAK on mentha from 

APRIL. Lots of demonstrations and small farmers meetings 

were arranged. Farmers are very satisfied and some are 

practising to apply 1g GIBBERALIC in 1 tank of Paushak 

mixture. To them it increases the oil content of mentha by 

10%. It is believed that it makes the stems more succulent. 

 

Overall it was a fantastic experience and myself and Mr. 

Suresh Reddy visited some demo plots and plots of 

satisfied farmers who used on their own 
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KRISHAJ INTERACTION 
WITH KEY DISTRIBUTOR 

The objective was to interact with the potential distributors to understand the current 

situation in the Market. 

 

This is for general debate around distributor’s problem, their solution and also area of 

improvement in future. 

Also, a formal introduction of our New J V with Alga Energy and New Product – K- Max 

Energy was given. 

 

Below are further details into the matter: 

From H O – 1. Mr. Surinder Mattoo (Business Head – North) from KREPL 

 

                     2. Mr. Lokesh Singh (Country Director – India) from Alga Energy 

 

                     3. Mr. Ashok Kumar Suneha (Business development Manager – North) from KREPL 
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In the introduction session each and every distributor was introduced to our chief guests by 

going to their seats and greeting them. 

Highlights of the Event– 

1. Introduction of distributor with our H O people. 

2. Total in Punjab 116 distributors (Ludhiana 75 + Bhatinda 41) participated   

3. Total in Haryana 131 distributors (Sirsa  69 + Karnal 62) participated 

4. Introduction of our team in front of Channel Partners (RM, S O, Krishi Sainik) 

5. Formal introduction of our new J V and new product K Max Energy 

6. Company Profile with the future planning  

7. Our focus product information and details 

8. Benefits of APP uses 

9. Our activities updated to be done in next coming season. 

10. Low budget meeting with full energy  

KRISHAJ INTERACTION WITH KEY DISTRIBUTOR CONT. 
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The first program of the above series was held at Gorakhpur on 28 /05 . Mr Reddy our 

president, Mr Anuj from PWC  were present at the program. 

 

It was an interaction program with distributors, where Biswas Jee and Reddy jee described 

our activities in field during last year and this years supporting activities. All the schemes 

and commercial part were communicated to the channel partners. Mr Anuj made a brief 

presentation on Krisahaj logo and its Tvc was played. Introduction of new molecules were 

discussed in length. Distributors unanimously praised our accounts logistic and product 

portfolio and quality. 

 

After lunch parties discussed their individual problems, of which the main issue was the 

freight which has not been revised since 4 - 5 years. Mr Reddy assured to address the issue 

shortly. A small token gift was given at last after the vote of thanks. 

 

Overall it was an interactive and absorbing 4 hours interaction .34 parties graced the 

occasion with their presence.  

CHANNEL PARTNERS 
INTERACTION PROGRAM 
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Field visits in Pimplener with big progressive farmers Mr. Vijay Chaudhary having 8 acres of Watermelon, 

7acres of Chili during the campaign organised.

DEVELOPMENT ACTIVITIES OF 
APRIL-JULY 2019 

At the time of Dealer visit 

discussion with farmers about K 

Max role in Cabbage crop. 

Name of farmer Mr. Mahendra 

Ramdas Sonavne. 

(Dangsaundane) purchase 6 

units of K Max immediately. 

Demo @ Hinganvedhe Village, Dist- 

Nasik 

Farmer Name:-Ganesh Dhondhiram 

Avhad 

Mob No:- 8379966210.  Crop:- 

Cabbage 

Product:- Kare Plus 
Demo of Kmax + Masaki in 

Tomato, 

Crop- Brinjal 

Village- Nepti, Ahmednagar 

Conducted corner meeting at 

Dangsaundane,Dist- Nasik 

Discussed with farmers about K 

Max, Masaki and Flick super 

Conducted by D O Mr Amol 

Aher. 

Postering in Dansaundane 

village for Kmax, Masaki, Flick 

super 

Demo @ lalpadi village,Dist- 

Nasik 

Farmer Name:- Pravin Tulshiram 

Sanap.   Mob No:- 9511128887.      

 Crop:- Cauliflower.         

 Product:-Kareplus 

field visit at Umbhare (Pimpaler) 

village farmers, With ADM Mr. 

Jaydeep Kadam   Discuss about 

our Masaki and Flick super 

products.Farmer's Ready for use 

Masaki and Flick super products. 
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Individual farmers. At 

Deshshirwade, Sakri Dist- Dhule 

Focus on K max, masaki and 

flick super 

Village meeting conducted at 

Balhane, sakri Dist- Dhule 

Focused on        k max, Masaki 

,Flick super crop- Chilli. Progressive farmer visit at Umare, 

Tal - Sakri, Dist- Dhule during 

Campaigning. 

Village meeting conducted at 

Sugaon, Sanagmner Focused on 

k max, Masaki, Flick super crop- 

tomato 

Conducted by Mr. Akshay 

Divekar 

Small Night meeting Conducted 

in Village-Bhadane, Tal- Satana, 

Dist-Nasik for tomato for kmax, 

Masaki, Flick super 

Small Night meeting Conducted 

in Village-Dhanale, Tal- Satana, 

Dist-Nasik for tomato for kmax, 

Masaki, Flick super 

Small Night meeting Conducted 

in Village-Hatnur, Tal- Satana, 

Dist-Nasik for tomato for kmax, 

Masaki, Flick super 

Conducted field day By DO 

Mr. Amol Aher 

K-Max+Masaki on Tomato at 

Mokbhangi (Kalwan) 

No.of farmers visited-14 

Date: 01/04/2019 

Conducted  : Night Meeting. 

Village -  Sawargaon Basti, Tq.  Junnar , 

Pune | Present farmers - +12, 

Focus Crop - Tomato | Focus Products - 

K Max, Masaki, Flick super 

Conducted By :- Mr.Mahesh Shinde . 

(SR) 

Arranged By:-Mr.Prathamesh Bhor .(FA) 

Date: -03.05.2019 

Conducted :  Demo. | Village – Bhose 

Koregaon , Dist. Satara 

Farmer Name: -Shivaji Shinde 

Mobile No. 8975559014 

Crop - Tomato | Focus Products –  , 

FLIK SUPER | DO: Ajay Chanchkar  
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Corner meeting at village Jaikheda, for tomato 

Dist- Nasik, Focus products- Kmax, Masaki, Flick super 

Farmer level Liquidation of Kmax, Masaki:- 

Meeting with some progressive farmers group in Pimgalwade, Tal- 

Satana, Dist- Nasik for Kmax, Masaki and flick super 

Date : 2/4/2019] 

Conducted :  Field Day. 

 

Village –Jaykheda , Tq. – Satana , 

Dist. - Nashik. 

 

Present farmers -  12 

PDA -  23Ac. Tomato           

Focus Crop - Tomato 

Focus Products -Flick super 

 

Meeting Conducted by: Mr. Amol 

Aher  & Nikhil  (DO) 

Arranged by :Bhaidas Shinde (FA) 

Date : 05/04/2019 

Conducted :  Demo. 

 

Village –Tadawale. 

Farmer Name: -Dattatraya Shirke 

Mobile No. 9421689558 

Crop - Tomato 

Focus Products –Masaki ,K-MAX , 

FLIK SUPER 

  

FA: Atul Shelar 

Date : 08/05/2019 

Conducted :  Demo. 

Village –Hiware Khurd. Tal. Junnar 

Dist. Pune 

Farmer Name: -Vishal Yendhe 

Mobile No. 8411989820 

Crop - Tomato | Total land - 3 acr 

Focus Products –K-MAX 

FA Atul Shelar & Prathamesh Bhor 

Date : 10/05/2019 

Conducted :  Demo. 

Village – Kalankvadi 

Farmer Name: - Satapa Patil 

Mobile No.  970241049 

Crop – Sugarcane 

Focus Products –K-MAX 

DO : Babaso Patil 

Date: - 14.05.2019 Conducted :  Demo. 

Village – Gujarwadi  Koregaon , 

Dist. Satara 

Farmer Name: -Sagar Bhosale 

Mobile No. 8208197241 

Crop - Sugarcane 

Focus Products –  K-MAX 

DO: Ajay Chanchkar 
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WELCOME: MS. YOGITA KALE 

Yogita Ji joined KRISHAJ a few weeks ago but has already become a part of our 

community. Her zeal to learn and teach something new every day gives her the edge in 

the work space. 

 

She has an experience of 18.5 years in total with 15.5 years’ experience  in hard core 

pesticide registration. Earlier she worked with Sabero Organics Gujarat Ltd. (now 

Cormomandel) as Head of Registrations for over 7 years and over 8 years in Sulphur Mills

Ltd. heading the overseas registration dept. She specializes for product registration in: 

South America specifically Brazil, Argentina, Central America, USA, Asia, Africa, Russia, 

CIS, middle east and also the European Union having the strictest of the regulations. 

 

She says “I look forward to having an exciting and fruitful career with Krishi and hope 

that that company benefits from my experience and exposure on registrations that I 

have acquired till date. Will work towards making KREPL a known name in  the list of all 

the regulatory authorities across the world and get as many registrations as possible 

WELCOME :  MR .  PRAVIN  BAROT

We are pleased to welcome Mr. Pravin Barot in the 

KRISHAJ Family. He is joining as Vice President - 

International Business and will be based in our Mumbai 

Office 

Mr. Barot is a Commerce Graduate from Sydenham 

College , Mumbai and holds a Masters Degree in 

International Trade from Symbiosis Institute of 

Management Studies, Pune. He is a hardcore International 

Marketing professional with more than 27 years of 

experience. He worked with various reputed companies in 

his illustrious career starting from Sai Service , Savita 

Chemicals Ltd ., Meta Strips Ltd ., Sabero Organics Gujarat 

Ltd . ( now Corormandel International ), Meghmani 

Industries Ltd .  and lastly with Sulphur Mills Ltd . 

His interests include sports, travelling & reading 
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STAR PERFORMER for KREPL 
M/S Gandhi Krishi Sewa Kendra 

 
We have honored him 
in Elite Channel 
Partners. A meet was 
held at Jaipur on 8th 
June 2019. He is the 
winner of Highest sale 
for FY 2018-2019. 
 
For FY 2019-2020 he 
committed sale of Rs. 
1.5 Cr.   

WELCOME :  MR .  SURESH  PITLEHRA

Mr. Suresh is glad to join Krishi Rasayan as Head- 

Regulatory affairs and Product development.He 

has a Masters in Entomology with work 

experience of 19 years. He worked on several 

generics and new chemistry. He has worked on 

fungicides, pioneer insecticide and herbicide 

and has extensively worked on Biostimulant. On 

Seed treatment side , screened out excellent 

product and work is currently going on. On the 

product development side , he has worked on 

entirely new proprietary products, which are 

new to the Indian market.With some joint 

ventures happening globally , we have a very 

planned and progressive approach to get into 

some new chemistries as well. 
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Mr. Ram Dayal Dangi JAI-084 joined us recently on the second of 
May 2019. He has come from Rallis, India.  
 
Mr. Ram is a highly motivated, skilled and efficient worker. He is very 
sincere and driven at work and is an inspiration to his fellow 
employees. He is a pleasure to work with and is always ever-ready to 
help a fellow employee in need of assistance. He is a very hard 
worker and a good team player. 
 
We wish him a very bright future with Krepl and also wish him well.  

STAR PERFORMER for KREPL 
Mr. Rajeev Nain 

The efforts of Mr. Rajeev Nain JAI- 
074 Assistant Area Manager Kota 
was excellent to achieve this mile 
stone.  
 
He is very hardworking and 
sincerely devoted to his work and 
ever ready to perform any desired 
task requested of him. He is a 
focused driven team player and 
helps motivate his fellow 
employees perform well.  
We wish him a very bright future. 
 

STAR PERFORMER for KREPL  

Mr. Ram Dayal Dangi 



DEALER AND SALES PERSON 
OF THE MONTH
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Sales person of  the month-  KREPL

Dealer of  the Month-  KREPL



DEALER AND SALES PERSON 
OF THE MONTH 
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Dealer of  the Month-  ALSC

Sales Person of  the month-  ALSC



In the Press
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FEATURED ON 
PRINT



GSFC  Agrotech  Training  

Programme
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The training programme was held on 4th June 2019 at Vadodara-Hotel Surya and 

7th June 2019 at Ahmedabad-Hotel Kells. The objective was to introduce with 

ALSC company , share the strength of Agro Power and showcase the crop 

protection range of ALSC.

Field  Assistant  training

Imparting training and updating of knowledge is a very 

important key factor in the marketing. The field assistants are 

the last line of communication in our marketing channel with 

the end customers. So they should be regularly and properly 

trained, in continuing the endeavour a program was arranged 

on 19th APRIL at Lucknow. We briefed the technical and USP of 

our 10 focus products with which they should be working in the 

field . Different slides and live samples were shown to them for 

making the understanding better. There was also a basic 

training session where how to select and lay the 

demonstrations , how to conduct farmers meet , and dos and 

dont 's in the field. It was made sure that conducting 

demonstrations and farmers meeting are still the best tool to 

convince a farmer and branding is the most important activity. 

We also made them play some games to understand team work , 

communication , follow up process etc. 

 

Lastly a 15 minutes written and 2 - 3 minutes extempore was 

arranged. Those who failed miserably were discontinued at the 

spot. Total 48 persons participated .



A  glimpse  of  the  Distributor  

meet-Haryana
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In This meeting our President Mr. Suresh Reddy participated along with Business 

Head Mr. Surinder Mattoo. Also, Mr. Ashok Kr. Suneha Business Development 

Manager was present.   

From Team Haryana R B M-Mr. R K Phutela , Mr. Surender Sharma , Mr. Ashwani 

Pandita and Mr. Krishan Kumar (SND) with their front line staff were present. 

Mr. Ashok gave the technical details of our product K – Max and also gave the 

information about new products. Also explained the Activities done by Punjab 

team at Field level. 

On the behalf of sales performance following Distributors got Awards :- 

1.       Royal Trading Company , Ratia 

2.       Dhanraj Dharniya aand company , Dabwali   

3.       Alok Khad Bhabdar, Kanina 

Also on the Behalf of Sales Performance following staff got awards :- 

1.       Mr. Soman Singh , Rohtak 

2.       Mr. Sanjeev Sharma , Sirsa 

3.       Mr. Jagtaar Singh , Ratia 

Over all it was a great interaction with the distributors and create a lot of 

positive vibration among all the participants. 



A  glimpse  of  the  Distributor  

meet-Punjab
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In This meeting our President Mr. Suresh Reddy also participated along with 

Business Head Mr. Surinder Mattoo. Mr. Ashok Kr. Suneha Business Development 

Manager-was also there.   

From Team Punjab Mr. D S Jadon (State marketing Manager – PB) along with R B 

M- Mr. Jagroop Singh , Mr. Vipul Kumar, and Dr. Chhote Lal with their front line 

staff were present. 

On behalf of sales performance the following distributors got awards :- 

1.       United Pesticide and Fertilizer, Jagroan 

2.       Sharma & Company Khad Bhandar, Jhhunir 

3.       Gur Parsad Pesticide , Kot Kapura. 

Also behalf of sales performance the following staff got awards :- 

1.       Mr. Sikandar Singh , Raikot 

2.       Mr. Kulbeer Singh , Phagwara 

3.       Mr. Giyan Singh , Kapurthala 

 

Over all it was a great interaction with the distributors and created a lot of 

positive vibration among all the participants. 



Distribution  of  gold  coins  
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As part of the Dealer schemes, Gold coins were distributed among 

Dealers in the state of Uttar Pradesh which brought on bright and 

happy smiles to their faces. 

New  Fiscal  Year  :  New  Init iatives

With the new Fiscal year 2019-2020 Krishi Rasayan has decided to launch some

new initiatives. Krishaj Kisan Kendra (KKK)-provides training and demo of

products to the farmers across the country. Krishaj Dangal is an initiative in

which annual sports tournaments will be organized at village level. Adopt a

Village campaign is about adoting a few farmers from each village and help

them double their income and grow. Krishaj Mitra is a Toll Free helpline number

for farmers and channel partners as a support system. 



Inauguration  of  new  

office /godown  at  Lucknow
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Ultimately , our dream came true. We constructed our own office/godown at 

Lucknow in 5000 sft area. It is a 4 storey building with a basement. All the 

flagship companies like KREPL , ALSC, TPS will have their own go downs and 

offices under one roof. The grand opening was done on 7th of May on the 

auspicious occassion of akshaytritiya. The puja Havan and satyanarayan katha 

was religiously attended and participated by our president Mr. Reddy , all the 

near by staff of KREPL and ALSC.  The diginitaries like ADDL . director agriculture , 

PPO and GM of Bayer crop science graced the function along with some key 

distributors. The puja was followed by prasad and bhandara where all the 

masons and workers who constructed the building were specially invited . 

 

Mr Reddy very enthusiastically distributed the puri sabzi laddoo in bhandara and 

actively participated in all activities including finishing off the puri laddoo 

inventory. 

 

Lastly all of us missed our Executive Director Rajeshjee very very much. It was his 

constant endeavour which made the faboulous work done so easily. 
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Many parts of our country face a heavy rains during 

rainy season each year. Water logging is common and 

the roads become heavily flooded. Rain water damages 

many low lying areas as it enters offices, houses and 

other living structures. The life seems slowed down. 

Pest Problems after heavy rain: 

Rodent Problems: 

The flood water reaches the shelters cracks and 

crevices, holes and resting sites of pests. The rodents 

face a sudden emergency as water enters their hidings 

in burrows. They try to enter the building and human 

dwellings. In some areas the rodents become the main 

problem. 

Ant Problem: 

As water floods their underground nests, ants become 

very common after rains and flooding. The try to reach 

dry areas and cling together to cross the flowing water. 

They  invade houses and become problem contaminate 

the eatable food materials. Carpenter ants and fire ants 

become a major issues.   

Fly Problem: 

When the sewage is overflowing and other dirt and 

excreta also enters the water stream the flies are 

attracted to it. The filth flies start laying eggs on rotting 

organic materials. Their lifecycle is very short and the 

fly population may explode during rains and flood.  

Mosquito Problem : 

Mosquitoes breed in water and rain brings water 

logging in many places. Water is filled in ditches, 

artificial and natural containers. It provide large 

number of breeding grounds for the mosquitoes.  

Other Pests: 

Snakes, scorpions, millipedes and centipedes can 

invade the houses and can pose serious problems..   

PEST PROBLEMS 
AFTER HEAVY RAINS 
AND THEIR CONTROL  

Diseases Outbreak : 

There is a high risk of diseases like cholera and 

diarrhea infections during heavy rain and flood. 

Dengue fever, malaria , E.coli, salmonella , and asthma 

are just a few that can make a healthy person sick. 

There is potential danger for asthma attacks, 

respiratory diseases, rodent allergens, bacteria and 

food contamination other germs spread by pests.   

Prevention and Control : 

1. Close the entry Points to stop the pests entry and 

maintain sanitation inside and around the houses. 

Stop the Moisture and Leaks. 

2. Call a professional pest control , they will install a 

strong chemical barrier around your  house. It will 

repel or kill the smaller pests like insects, centipedes 

and  millipedes. Pesticide application should be 

done only by experienced applicators and safe 

 products should be used inside the houses.   

3. Treatment with a Microbial Disinfectant is a must 

after very heavy rain or flooding to control the deadly 

bacteria , germs and fungus. Truly Pest Solution Pvt. 

Ltd. has  a highly effective surface microbial 

disinfectant that controls the germs and, bacteria for 

a month.     

T R U L Y  N O L E N  H E A L T H  C O R N E R
TRULY HEALTH FACTS   

 FEW NEW CLIENTS THAT WE HAVE ADDED ARE: 
 
1. TATA ADVANCED SYSTEM LIMITED    MANUFACTURING PARTS FOR BOEING. IT IS THE MOST    
                                                                         PRESTIGIOUS CLIENT FOR US. 
 
2. GOLDEN CHOCOLATE FACTORY          MANUFACTURERS FOR CHOCOPIE & OTHER                        
                                                                          INTERNATIONAL CHOCOLATE BRANDS. 
 
3. ITC WELCOME HOTEL, VADODARA      ONE OF THE LEADING HOSPITALITY CHAINS



T R U L Y  N O L E N  H E A L T H  C O R N E R
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WE WELCOME 
"New Members Of Our Family"



Jun-Jul  Birthday Cloud #TogetherWeCelebrate

Monsoon Update

/ K R I S H I R A S A Y A N  
WWW . K R E P L . I N

Do you want your story to be published.  Cl ick and Upload here 

RAIN  BUTTON
CLICK  TO  KNOW  MORE

https://www.proprofs.com/quiz-school/story.php?title=mjiymje0macrdw
https://www.youtube.com/watch?v=O14AvAYs720

